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8| Whatis thedefinton of an annuty
81 What are the 2 maln types of annufes?

83 Knowatleast 5 benefis of an ity

8l Knowthe amnuty ojectons

£ Who's suitable for a Walk Away/ Lifetine ncome Annty




&8 Definionofa Annuity -

a contract with an ingurance company

v Also referred to as a "Personal Pension Plan
5 * 2MainTypes: "Walk Away’ and “Lifetime Income”




0 BEAEETS O ANANNUI

Average &-8% Rate of Retum
Locks in the Gaing

Death Bengfi

Tax-deferred Growth

Principal Protection

No Penaties for Rolling Money Over
Guaranteed Income for Life

No Management Fees

Avoids Probate

Potential Bonus

Based on Current Rates
There 5 fee when adding a Iving beneft ider o the contract Which s an underlying guarantee on future retrement income
Exact rates depend on company and curtent ates




You've heard of pension plans before, ight? Okay, his is very

similarto that except it willbe your own annuity/persona
nension plan, ot the company’s.




Becauise we are not investing in the market, we are Just mirroring

what the market does.




Insurance companies are some o

Won't gt into too much detal
themselves from oss by comp

e most profitable and most liguic companies in the world|
Ut inthe event that the market does poorly they protect

ex strateqy involving the buying and seling of ‘Cal Options”,
Also, keep i mind, there s a cap on your growth potential,So n the event that the market does

rally well they will make the spread between your cap and what the market does. Ingurance
companies Know how to make money, and that's how they are able to quaranteg your money.




09% of the ime when an insurance company goes bankrupt,a sronger insurance company

comes in and buys the book of business for pennies on the dollar, So instead of your statement
saying ‘Transamerica’ for example t would say “Corebridge”. Inthe event when a strong
company does not come i and buy the assets, then every insurance company n the state of
California (use the cient's tate-specifc ules) must patiipate in the ‘California Guarantee
Association” where: present value of annuity benefts including net cash surrender and net cash
witharawal values are 80% of the present value up to a maximum of 9250000,




INFIXED INDEXED ANNUITIES
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Whatisa Cap? | Whatisa Floor? [ CapsdFloarin Action

Limits Your Upside Protects Your Downside

You Eam 9%

(Cap)

Index Rises 15%

You Eam 9%
IndexGains 6%~y

Index Up 20% Index Down -15% You Earn 0%
‘ ‘ Indexal-12% \y
You Eam 9% You Earn 0%

Limited Upside, Protected Downside

| Max Gan Limitedtothe ap.~~ Noloss, st Zero




Yes, the CAPs can change however the insurance companies

must keep the CAPs competitive because of people's infended
15e of the account value - retirement/cash accumulation.




The floor can never be less than 0%, The floor can go up, which

would be better for you.




Yes, there's no imitations on what you can contribute,




' a quarantee on your uture retirement income




Whats a Living Benefit Rider?

A Guarantee on Your Future Lifetime Retirement Income

Lifetime Income
Protection

Income for Life—

' No Matter Market Conditions

Secure
Retirement Future

\ P?jce\of Mind for Your Retire_n’\fﬁ /




fyou caneel within your contract, you are subjectto a “Surrender

charge’, The charge depenas on what year you cancel S0 ts
mportant to know and understand the terms of your contract




(reat quest

jon, Most inslrance agents are only concerned with

selling you insurance. They don' have a refirement planning

focus. Most investment professionals are only concerned with
selling you investments in the market, t takes a unique

company, |

he

ke ours, with an approach utlizing both concepts to
) OUr clients with their retirement planning.



Banks typically offer less than 1%, These strategies were
designed to be much more competive than whats offered at

hanks,
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WD ISQUTABLE

Someong looking to do something
With the lump sum after the contract
ends (looking toreinvest i or use i
fora major expense)

Someone who wants access/control
of the [ump sum

They have other sources of income
In retirement

[]2 WO SO SUTIRLE

Someong Wwho wants to quarantee
pensionike income n retirement

fthere s only one source of
retirement income they have



|

WO SUTABLE

Someone ooking for a guaranteed
monthly paycheck for fe

Someone who might not have the
abilty to manage a lump sum

Someone who might be at isk of
funning out of money in retrement

Someong looking for low
maintenance & predictabilty

Someone who's conservative

(]2 WHO SN0 SUTARE

Someong looking to do something
With the [ump sum after the contract
ends (looking to reinvest it or use
fora major expense)

Someone who wants access/control
of the lump sum
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DELHI

FINANCIAL SERVICES

Schedule a
Consultation

Meet with our
financial experts
today!

Scan the QR code to
book your appointment. BRI EUILENEE

21® services.com

www.delhifinancialservices.com



Delhi Financial Services — FIA Questionnaire

DELHI

Fixed Indexed Annuity
Client Qualification Questionnaire

Please complete all sections accurately. This information is used solely to determine
annuity suitability.

DATE

ADVISOR NAME

CLIENT ID

Delhi Financial Services | Confidential Client Document



° Personal Information

FULL LEGAL NAME

Delhi Financial Services — FIA Questionnaire

DATE OF BIRTH

AGE

MARITAL STATUS

PRIMARY PHONE

) e

EMAIL ADDRESS

HOME ADDRESS

CITY

STATE

ZIP CODE



Delhi Financial Services — FIA Questionnaire

e Retirement Status & Objectives

CURRENT EMPLOYMENT STATUS
() Employed Full-Time () Employed Part-Time
() Self-Employed () Retired

() Semi-Retired

PLANNED RETIREMENT AGE (IF NOT YET RETIRED)

ANTICIPATED RETIREMENT DATE

mm/dd/yyyy

PRIMARY RETIREMENT INCOME GOAL (SELECT ALL THAT APPLY)

[ ] Guaranteed lifetime income (] Wealth preservation
C] Legacy / estate planning C] Supplemental retirement income
C] Tax-deferred growth C] Long-term care funding

DESCRIBE YOUR RETIREMENT INCOME VISION IN YOUR OWN WORDS

Share your goals, expectations, and any specific needs...

DO YOU HAVE EXISTING PENSION OR DEFINED BENEFIT INCOME?

() Yes () No

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

° Financial Qualification

ESTIMATED TOTAL INVESTABLE ASSETS
$

ESTIMATED ANNUAL HOUSEHOLD INCOME
$

SOURCE OF FUNDS FOR THIS ANNUITY

(") Personal Savings (") IRA Rollover
() 401(k)/403(b) Rollover () Inheritance
() Proceeds from Sale () Other:

PROPOSED PREMIUM AMOUNT
$

PREMIUM SOURCE

O Single Premium O Flexible Premium

CURRENT LIQUID ASSETS (OUTSIDE THIS ANNUITY)

$

DO YOU HAVE OUTSTANDING DEBT OBLIGATIONS?
() Yes () No

ARE YOU CURRENTLY CONTRIBUTING TO ANY OTHER RETIREMENT ACCOUNTS?

O Yes (O No

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

° Risk Tolerance & Income Needs

INVESTMENT EXPERIENCE LEVEL
() None () Beginner () Intermediate () Experienced
RISK TOLERANCE

() Conservative
| prioritize protecting my principal above all else

() Moderate Conservative
| accept minimal risk for slightly better returns

() Moderate
| balance growth potential with downside protection

O Moderate Aggressive
| accept more volatility for higher growth potential

HOW LONG DO YOU INTEND TO KEEP THIS ANNUITY?

() Under5years () 5-7years () 8-10years () 10+ years
WHEN DO YOU EXPECT TO NEED INCOME FROM THIS ANNUITY?
() Immediately () 1-3years () 4-7years () 7-10 years

() 10+ years

DESIRED MONTHLY INCOME NEED FROM THIS ANNUITY
$

HOW IMPORTANT IS IT THAT INCOME KEEPS PACE WITH INFLATION?
1 5
2

Not Important Very Important

DO YOU REQUIRE A DEATH BENEFIT FOR BENEFICIARIES?

() Yes () No

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire
BENEFICIARY NAME(S)

Full name(s)

RELATIONSHIP

e.g. Spouse, Child

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

e FIA Feature Preferences

Please indicate your interest level in each feature below.

NOT SOMEWHAT VERY
FEATURE

INTERESTED INTERESTED INTERESTED

Annual Point-to-Point Crediting
Strategy

Participation Rate Indexing

Income Rider / Guaranteed
Lifetime Withdrawal Benefit
(GLWB)

Long-Term Care / Chronic lliness
Rider

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

° Additional Notes & Special Circumstances

HEALTH CONSIDERATIONS THAT MAY AFFECT FINANCIAL PLANNING (OPTIONAL)

Any relevant health considerations...

ARE YOU REPLACING AN EXISTING ANNUITY OR LIFE INSURANCE POLICY?
O Yes O No
ANY OUTSTANDING 1035 EXCHANGES IN PROCESS?

(O Yes () No

ADDITIONAL COMMENTS OR CLIENT GOALS

Any additional information or specific goals...

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

a Qualification Confirmation & Signatures

;

By signing below, | confirm that the information provided is accurate and complete
to the best of my knowledge, and that | understand this questionnaire is used to
assess the suitability of a Fixed Indexed Annuity for my financial situation.

[:] | have reviewed and understand the terms and features of the proposed FIA product.

D | understand that FIA products involve surrender charges during the accumulation

period.

[:] | have received and reviewed all product disclosure documents.

D | confirm | am purchasing this product for long-term retirement planning purposes.

DATE

Client Signature mm/dd/yyyy
DATE

Spouse / Co-Applicant Signature (if applicable) mm/dd/yyyy
DATE
mm/dd/yyyy

Advisor / Agent Signature

NPN NUMBER

nen o 219582121

Delhi Financial Services | Confidential Client Document



Delhi Financial Services — FIA Questionnaire

Delhi Financial Services | Fixed Indexed Annuity Questionnaire | Confidential — For Internal Use
Only

Securities offered through licensed representatives. Fixed Indexed Annuities are not securities and are not
registered with the SEC. © 2026 Delhi Financial Services. All rights reserved.

Delhi Financial Services | Confidential Client Document



